yre expanding
e exf " ile others face
A 0 e eae: N onfusion
ool OB e cOSIS
¥ ac pliant Jre winning
o 1S It \‘ ,‘;y.’(".JS
e ods worth

This is 2 21%

2124

'S !’rn'l\lfl

i
cu

ction and

wdlocked

il proceeds
'iri

il Chains

exporter

S £ ICSS

peopic ; cation

thro e success is no longer about access, but
M.-?T- Tariff ; rsga‘:gnA Fade. €xecution.
taniffs Th " ePlaﬂllg
and regulations o 99eN rujes SOME EXPORTERS ARE STUCK
TUstrating POTtS ingg ntent of €Te are reasons why some
¢ Think of a . c"'—"!u')f‘- ExXporters are stuck, despite open
colours. There are nllens d-'a"gmg markets. Some of these challenges
> Misunde hnpoolfﬁc;,nm include poor expon readiness plus
. 18s Countries : g weak quality and poor standards
diff clore Produces bty whether Uganda compliance. Business people
= e and Border ineff su&ar-fm' €Xport. should make a move after adequate
. x } enforcemen s ae‘ and Inconsistent research. The lack of reliable marker
addition 1o Hintted :‘::eneck t:[ intelligence in potential markets kee,

significant Mf&ry

S ke il

FTA:

e e N
Ol 11} U“’C‘\'er
peont ( Hor » ‘h

h()ﬂjene(;ks sl ert‘ are hiddm

™ { And if you have €xperienced a
; increase, you
©bably understand exactly

6 g

e

WHERE

AfCFTA procedures at SME level.
With Uganda a landlocked country,
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