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Rancassurance partnerships con- 
tributed $he00 bilion in premi- 
umsin 2025, acemunting fo appro 
ity 15 percet of the overalin- 
dustry total with 2 343 percent 
yearonyear govth rate Bank'ex 
femsive customer base, integation 
‘wth loan services, and mobile app. 

Protazio notes that in Uganda, 
Dot everyme & an insurance pro- 
fessional That is why brokers exis. 

2« professional insurance 
acvison, brokers helpclents under- 
stand complex polices i plain an 
oo 
“For big investment or financial 

‘deusions, you shoukdn' ot alone. 
Consult 3 broker. Their payment 
comes from the insurer,not your 
pocke "be explains. 

‘The value they bring is in clan 
ty and negotiation. A broker can 
break down what 2 policy means 
highlight hidden clauses, and en 
gage banks of insurers 1o estruc 
ture terms in your favour Without 

that guidance, many chients over: 

ook ertcal details that ater cuse 
‘senous problerms 
Protazio encourages Ugandams to 

repard lf insarance as more than a 
death benefit 
“Modem life tnsurance integrates 

svings, investment,and prosection. 
Ity an essential tool for securing 

ancal futare and ensuring 
wellbemng ™ 
ance offers peace of 

mind. protects against uncertam- 
ties, and builds & foundation for 3 

‘more secure future. For many Ugan- 

dans it represents a transformative. 
investment in their bves and the 
wellbeing of thesr tamilies. 

0ld Mutual Investment Group 
(OMIG) has enhanced its unit trust 

vides financial support if the in- 
vestor is diagnased with a critical 
illness or becomes disabled. The 
safe scholar benefit ensures that 
children's schoal fees are covered 

In 

an immediate cash payout to help 
‘meetthe familysneeds nthe event 
of death. 
Insurers are redefining life insur- 

“wnce by combining protection with 
nvestment to give Ugandans more 

Iexible and reliable ways tosecure 
e future. 
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Insurers recast life policies 

as wealth-building tools 
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For years, life insurance was seldom 
seen s 2 viable investment option in 
Uganda. Many people regarded it 252 
remote, even uncomfortable subject, 
with some dismussing it as *inviting 
death"However,the Covid 19 pandem- 
ic significantly shifted this perception 
for many Ugandans,including individ- 
uals Like Ms Haley Kisekla,a business- 
‘woman and mather of hree. 
Ms Kischka shares,"We had been sav- 

ing money and putting it aside in alife 
Insurance policy During Covid,ife be- 
came 5o tough that we were forced to 
withdraw our money.The premiums 
‘were high, but I was able 1o access my 
savings before the policy matured. 
‘That money belped my family survive: 
This pivotal experience transformed 

her skepticism into staunch convic- 
tion. Today Kisekka refers to fe insur- 
ance as “an investment deal,” having 
‘opened another policy with renewed 
‘optimismfor the uture. 
Sheuplflnhuwlnh;tswfl!nml 

the numbers. Data from the Insur- 
ance Regulatory Authority (IRA) indi- 
cates it in 2025, Ugandss insurance 
industry reached a significant mile- 
stone,surpassing Shs2 tillion n gross 
writen premiums, with if insurance: 
alone contibuting nearly Shs1 trillion. 
‘According to IRA,life insurance is no 

icois an essentil tool 
longer a iche product;tis adriving _ Lifeinsurance i 88550 

behind industry growth. for securing your finar 7 

rmrfi boom in insurance has uncot- md-n:ufin:,);:‘;:;;“c‘y""'“ be: 

ered a concerning gap. Analysts note ing. PHOTOSH 
that when a family's mortgage insur- 
ance lapses, foreclosure looms, spark- 
ing debates about whether mort- 
gage-linked insurance should priori- 
tise banks o prutect families The re- 
ality i sark; traditional mortgage 
surance shields lenders, while families 
‘gain protection only through creditlife 
insurance,contirgent on keeping pre- 
miums valid 
MrSande Protazio directorofstrategy 
and research at the [RA,says without 
such coverage households risklosng 
unm:ma&ummnmmmq Tt — 

 securit 'most. 

it e would ensure that oot d e, 

P Tl 
iving  warlormive nvesentnnaives 

Banks ST brelt s eI smversl erlpuramis 
lays and reputational damage associat- '“““""‘,;"":mm;"rm‘ 

vibiordouetute e SRk e povoss Innealsuppor e 
Endowment policles ko gpsedwihacrica e 

Beyond mortgages, Mr Protaziocites % ==t 

Endowment polices that combinesav- 
ings with protection are becomingin- 
creasingly popular or purposes lkeed- 
ucation, housing,and retirement plan- 
ning, While group lfe covers remain 

integrates savings, 
‘Modern life insurance 

investment, and protection.’ 

prevalent among employers, ing 
policies are on the rise as Ugan 
Prace personal financial responsit, 
Protectionmeotsinvestmany 
The Uganda Insurers Assoc;. 

(UIA) defines life insurance a; ! 
tract where the policyholder p;, | 
I ms and the INSUTET Promise. 
T designated beneflciary if the "y 
vent usually death—oceurs, i 
ases,terminal or critical illn - entensuring fa 

4 
o i Y 

trigger paym il 

Life insurance comes in severs) - 
term life - the simplest and ch,." 
option,offering cover f0r a fixed %) 
with no investment benefits. £}, 
fcyholder dies during the term, 5 
sum assured is paid. If they sury,, 

tis made. 
‘Secondly,endowment policie; 

bine protection with savings. If 1, 
cyholder dies during the term, i, 
assured is paid. I they survive, th,. '™ 
ceivematurity benefits plus bon .. ™ 
“Third, whole lfe policies — proic, 
long protection, with premiupm, . 
throughout ifeor Upto a cet age 
Additionally, Unit-linked policie, . 
premiums betueen life co 
ments in insurer-managed fun, 

a 
In contrast, many modern |if 

ance products combine protect; 
aninvestment element. h 

“These policies allow cash valyye , 
cumulate over time, sometimes p,, 

edby annual bonuses depenclin, 
insurer. A key advantage is thay 5, 
ums remain fixed throughout th 
term. This consistency makes 
easier and supports long-term fip, 
planning with greater clarity U, 
‘Thestrength of ife insurance | 
dual role: Protection and in 

while building long-term sa 
ucation, housing, or retirem 
suranceis no longer just ab 
it is about safeguarding dre: 
atingresilence. 
Insurance o longer sof 

itis about resilience. For £ 
Kisekkas ifeinsurancecan n 
ference between despair anc 
For households, it can 
tytokeep a home rather than I, 
For Uganda's economy life insy; 
evolvinginto arobust engin: 
andinvestment. Whatisat s 
yondmoney.A home, achild 
and asecure retirement are. 

iysecurityand dignity 
Insurance market shifts 

eral nonife policies, the scc 
Witnessinga surge in life insur 
nalingashiftin consumer pric 
financialplanning. 
In 2025, the indstry crossed a hi 
ic milestone, recording Shs2 tr: 
gross written premiums, with Lz 
ance contributing neariy half. 
“For many years, non-life prod: 

the market,”says Mr Sande Protazio, 
rector of strategy and research a 

RA. 
“In2025,lfe business contributed cose 

passes non-life, facilitating the o 
oflong term funds tha 
‘ment and economic growth. 
Insurers paid out ne: 

inclaims, about 50 percent. 
clleted,one of the highest ratios 
Tegion. 
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